
THE
ELEVATED Home
Buying Experience



• IT’S ALL ABOUT YOU
• You have certain expectations and goals that need to be met in the purchase of your home. One of the most 

important things we can do together is to establish what those are, and then address any questions you may have.

• My Professional Purpose – To Help You Accomplish YOUR GOALS!

• Discuss Your Needs

• Review Properties & Current Market Trends

• Show you properties you want to see

• Determine Pricing & Offer Details

• Prepare Your Offers

• Negotiate your deal

• Manage your transaction

• Guide you through and after closing of escrow



My Real Estate Career 
 
 

Licensed Real Estate Broker 
 

 12 years of Real Estate Experience 
 Home Selling and Marketing Expert 
 Full time Real Estate Professional 
 Short Sale Specialist 
 Background in mortgage industry 

 



My Real Estate Career 
 
 

Top 10 in Nation in Real Estate Sales 
 

 Top 10 for Units Sold and Sales Volume 2015 
 Top 25 for Units Sold and Sales Volume 2014 
 Top 25 for Units Sold and Sales Volume 2013 
 Top 25 for Units Sold and Sales Volume 2012 

 

 



My Real Estate Career 
 
 Certified CAR FORMS Trainer 

 

 Certified with New CAR Contracts 
 Expert with Real Estate Contracts 
 1 of only 110 Designees in the State 
 1 of only 73 Designees in Southern California 
 1 of only 14 Designees in Area 

 



My Real Estate Career 
 
 
Real Estate Coach and Trainer 
 

 Actively Train Agents in Sales and  
 Marketing  Skills 
 Actively Train Agents in Real Estate  
 Practice 
 Coach Real Estate Agents in Small  
 Group and One-on-One Settings 
 Team Leader – Team of 12 Agents 
 Train Agents on Contracts, Forms, and  
 Real Estate Disclosures 
 Former National Trainer for Carrington  

 



Who I Am 
 

FRONT & CENTER  |  DIFFERENT & BETTER 





Your Mortgage Pre-Qualification

1. What are your TWO 
Numbers?

2. Preparation:
• Pre-Qualification
• POF
• Letter



Your Mortgage Partners





3 Out of Pocket Expenses: 
 

 
1. ____________________________________________ 

 
 
 

2. ____________________________________________ 
 
 
 

3. ____________________________________________ 



Market Update
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How to WIN in this Market!

Navigation is KEY:

1. Speed

2. Winning Pricing Strategy for EACH home

3. Writing Powerful Offers
• Your Letter
• Leveraging Terms
• Follow Up Strategy



Why I’m the best Realtor for you 

What really sets me apart from other agents is my [local 
market knowledge, my ability to communicate, my buyer 
rebate, my technology, etc.]. 

My Unique Process 



Let the Search Begin!

• Home Sources
*Make sure I accompany you!

• Selecting Areas

• Homes to see ASAP!



Next Steps in our GAME PLAN

1.Schedule time to see homes together

2.Review home purchasing tools

3.Communication Plan









Even after your closing, I’ll be there to assist you with all your real estate needs 

The Client Appreciation Program 
Service before, during & after 

Oh, by the way®...  
I’m never too busy for any of your referrals! 

1 

You’ll receive valuable information from me in the mail or via 
email on a monthly basis to keep you educated and informed 

2 

Consider me your source of referrals for all types of 
businesses, whether related to your mortgage process or 
not. I’ve partnered with competent professionals who 
would be happy to serve you 

3 
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